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...0 KOOHOGC ONWG TOV

OVEIPEUOUAOTE

~ 'ONOI OVEIPEUOUAOTE Hia KAToIKia
NEPICOOTEPO Oiyoupn, NEPIOOOTEPO
AVETN, NEPICTOTEPO OPOPPN. O OUIAOC
Groupe Adeo £8s0g QuUTO TO OPANA WG
oKono Tou, w¢ AOyo Unap&nc Tou, navrou
Kal yla OAOUC.

~ H npwTtn YaM\kn €Taipsia oTnv
Naykoouia ayopd Tou JAoTOPENATOC, O
oMIAo¢ Groupe Adeo sival
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13 MAPKEZ I'lA OAEZ TIZ ANATKEX

LEROY MERLIN - KaracTthpara yia oAeg Tig
AVAYKES

Karactnpara Mesoaiag Em¢paveiag Kovra orov

............................................................................... meAarn-AKL, BRICOCENTER et WELDOM
BRICOMAN 402 KATACTUATA, &K TV OTToIWY 253 franchise
BRICOMART Karaothpara - Amo®nkeg

BRICOMAN et BRICOMART

A |& '
Karaorhpara E€ziSikevpeva

ghtoniine.! ,fr KBANE,ZODIO et DOMPRO
121 onueia TeANCEIG yia emayyeAuatie DOMPRO

DECO-SMART [ elelleler 8 kataoTAuaTta ZODIO kai 2 katacTApaTta KBANE

HOMES-UP.¢on E€a1SIkeLMEVA KaTaoTAMATa online
5 site mAnong oTto S1adikTuo
2 showroom HOMES-UP a o \
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FIELD COACHING —

LEROY MERLIN

To Opapa tng Leroy Merlin va yivetn No 1 aAvcida

KOTAOTNUATWY 0T SLapopdwon Kot SLKOONoN KATOLKLOG
otnpiletal o€ 4 MTUAWVEC :

AvBpwroc ( eivatl n kapdLad tng enxeipnong pog )
[MeAdtnc (€lvol TO EMIKEVTIPO TOU KOOHOU MG )
Eunuepia

2TUA Altolknonc

N
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FIELD COACHING —

LEROY MERLIN

Ye UBLYPAUULON UE TO OPALA LOC KOL TN OTPATNYLKN
avOpWTTLVOU SUVOLULKOU EEKIVACOUE «TILAOTIKA» OPXEC
Tou 2012 og U0 o Ta MEVIE KaTaoTAaTa poc (
Oec/vikn kat Aaploa ) to npoypappua Field Coaching, pe
OKOTIO VO aVATITUEOULE TTEAQTOKEVTPLKECG 6EELOTNTEC
OTOUC OCUVEPYATEC MOC KOL VO E6pOLLWCOULE GTOUC
Managers kouAtoUpa avatpododotnonc kol dSEcpevon
oTNV avAnTuén Twv ovlpwmwv touc.

N
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'NATI FIELD COACHING?

DATA BY RELIABLE RESEARCHES “ ; g
o

* Sales Managers invest 10% of their time on Coaching their teams
* 90% of the training programs on sales is being forgotten in 30 days

*Only 50% of the sales people achieve their sales targets

Source : Sales Executive Council (USA, 2012)
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DATA BY RELIABLE RESEARCHES

Training increases effectiveness by 22.4%

Training combined with Coaching raises effectiveness
by 88%

Mnyn : Achieve Global - (2012)
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Field Coaching

“To Field coaching” cival eva npoyga Ha avanTuE,ng OeEI0TNTWV
geunnpeTnoNnG NEAATN & NWANONC Kal OEI0TATWY kKaBodnynonc UE OTOXO

/ TWV

adu uvauwv
o ) Q o :]
l Evioxuon
Kai TV
ouvartwyv onueiwv

Hia emiyeipnon Tou GROUPE m



Field Coaching

2TPOTNYLKOL GTOXOL ATV :

® VO ETTOXUVOUME TNV avartuén detlotritwy mwAnong
EVLOXLOVTAC TLC EKTIALOEVOELC UE CUOTNHOTLKEG GUVOVTNOELG
Field Coaching ue tov Manager

e va e€eAifovpe Touc Managers ano “Task Managers” og “ e

, Motivate
People & Performance managers ” eknaldevovtag otn ] - s
uebodoAoylia tou Field Coaching

U0 emigeipnon Tou GROUPE MD



Mepiappavel cup@wvia kai ano Touc duo ( NWANTNC kal Manager ) oToug
OTOXOUG AVANTUENC O OUYKEKPIPEVEC DEEIOTNTEC NWANONC MOV Eival
NPOTEPAIOTNTA KAl Eivadl 0€ EUOUYPAHHIOT HE TOUG OTOXOUG TOU THRHATOG
>nuaivel napaTtnpnon oTo TEPPAaiv Kata Tn dIApKEIa npayuaTikng nwAnong He
MNEAATN

>TOYEUEI OTO OUVEYEG enoikodounTiko feedback yia Tnv anodoon apeowc
HETA TNV NWANON

>TOXEUEI VA £XOUV Ol MWANTEC BETIKA CUVAICORPATA YIA TOUC iBIOUC Kal TIC
OEEIOTNTEC TOUC KAl EVEUVAHMVEI THV AUTonEnoiélnon Toug
Mapakivei TOUC NWANTEC va duvapwoouV TIC OEEIOTNTEC TOUC EXOVTAC
Ola0paAicel TRV SECHEUCT TOUG Vd BEATIOVOUV CUCTHHATIKA ThV
CUVOAIKK TOUG anodoon

PR Y
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~ Eknaidevel ‘TouG Managers va 0sTOoUV <<K0906nvnnksq
nporspalomrec;» Kalr va unvoylzouv ™ ouxvon]m Kal TN
S1apPKEIa TOU XPOVvou kabodnynonc ava nwAnTn

~ E€aokei Touc Managers va divouv B€TIKN EvioyYuon Kal va
dnuioupyouv nAava 3pacnc yia Tn BeATimon TnG anédoong Twv
avopwnwv Toug

i entyeipnon tou GROUPE



210010 EMAapHOVIG
Field Coachinc
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210010 EQApUOYNG

Field Coachinc

O BaolKOG OXEOLACHOC TIEPLELYE TA TTAPAKATW BApata
vAornoinong :

AN

Enav'ahnmtxn Ewoaywywo Workshop Exnaievon Follow-up/
RS e oto Coachin Field coachin n 1 E€0
Texvikég NwAnoewv & d paxtkn E¢aoknon
\‘[
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2Ta01a EQPAapuoync

Field Coachinc

—

EnavaAnnTtikn Eknaidsuon oTi¢ TEXVIKEC
NMwAnoeig

EnavaAnnTikn eknaideuon Twv Managers OTIC TEXVIKEC
NWANONC €va Pnva npiv Tnv evapén Tou Npoypauuaroc Kai
NapaMnAn eknaideucn TV NWANTWV .

i myeipnon Tou GROUPE MD



210010 EMAapHOVIG

Field Coachinc

Eicaymyiko workshop oto Coaching

Eicaywyiko workshop oro Coaching e oTtoxo va
anooagnviooupe Tov poAo Tou Coach kar To Coaching kai va
vivel N npwTtn auto-a&ioAoynon Twv Managers o€ 28
KPIOINEC CUUNEPIPOPEC E CUUNANPWON EIBIKOU
epwTnuaTtoAoyiou ( Coaching Activity Profile — CAP ) yia va
EVTOMIOTOUV Ta dUvVATA ONUEIa KAl Ta onueia BEATIWONC TOuG
oTnv kabodnynon.

N

i emyeionon Tou GROUPE Mw



210010, E(papHoynG
Field Coachinc

Kata tn diapkeia Tne eknaideuonc ol Managers cupnAnpwoav
€101KA EPWOTNHATOAOYIA YIA va a&loAoynoouv KABe nwAnTn
NG opadac Toug oTic 8e€1I0TNTEC NwANoNG (Selling Skills
Profile) kai ornv kaBodnynoipornta (Coachability), dnA.
oTnv duvaTtoTNTa va avranokpiBouv BeTIKA oTnV
avaTtpo@odoTnon kai oTnv kabodrynon.

N
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210010 EQpapHoyneG

Field Coachinc

A
4 - :
" Exnaidsuon oTnv pE6odoAoyia Tou
\ _l Field Coaching

O1 pabnoiakoi aToyol TG eknaideuonc nrav ol Managers va
Lnadouv va divouv ENOIKOOOUNTIKI avaTpoPpodoTnon
OOMNMEVA KAl CUCTNHATIKA, va Balouv kKaBodNYNTIKEC
NMPOTEPAIOTNTEC IE CUYKEKPIPEVOUC HETPNOINOUC OEIKTEC Kal
va OnUIoUPYoUV OUVONKEG NMOU NAapakivouv Tn d1a0gon vyia
BeATi®won oTIC Oe€I0TNTEC NWANONC KAl Tn OECPEUCT OTNV

al\ayn .
i emyelonon Tou GROUPE MID



210010 EMAapHOVIG

Field Coachinc

Anpioupyia xaptn S€&€I0TATWV NWANOCNHG
ava THApa / KaraoTnpa

e MeTa Tnv eknaideuon ol Managers avehapav

- va xpnoiponoinoouv oAa ta epyakeia Tou Field Coaching otnv
opada Touc yia va dnUIoupynoouv ToV XapTn O€EIoTATWV
nwAnonc & kabodnynoiINeTNTAG TOU TUNUATOC TOUC NPIV TNV
£(papuoyn Tou NpoypappaToc TOOO YIa va EVTOMICOUWE TN
OnNUEPIVI) KaTaoTaon 000 KAl yia va PETPHOOUPE TNV NPOood0 .

o

I\\Jl
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210010 EQpapHoyneG

Field Coachinc

‘ | Anpioupyia xapTn d€§10TATOV N®ANONG
I ava THApa / KaraoTnpa

- VA EVNUEPWOOUV TOUC NWANTEC YIa TO NpOypaupa kai Ta
O(EAN TOU Kal va TOouc dwOouV Ta E181KA EPWTNHATOAOYIA
Oe€IoTATWV NWANONG YIa va auto-agloAoynBouv. 2Tn
OUVEXEIQ ouv-dnMIoupynoav pe Touc Managers To ATOHIKO
MAavo AvanTu&ng Touc. 2€ AuTO TO NAAVO O NWANTNC Kai O
Manager eneAeyav Ta onueia avantuénc padi yia va NeETUXoupE
LEYaAUTEPN OECMEUODN.

o o A ‘

\
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210010 EMAapHOVIG

Field Coachinc

Anpioupyia xaprtn 0€€1I0TATOV NWANONG
ava TuNHa / karaoTna

AMNEIKONIZH ROI GRID TMHMATOZ
1° follow-up s

OL Managers mapouciacay Tov
“Xaptn” Tou TLARATOC TOUC LE TO
epyaleio ROI-GRID. To ROI-GRID
EXEL 2 Afovec : Ae€LlotnTteC MWANONG
kol KaBodnynopotnta .

rs Bl B2

IOTHTEZ

r4 Al A2

25
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KA©OOAHTHZIIMOTHTA/COACHABILITY
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210010 EMAapHOVIG

Field Coachinc

Anpioupyia xaprtn 0€€1I0TATOV NWANONG
ava TuNHa / karaoTna

AMEIKONIZH ROI GRID TMHMATOZ

H dtafaBuion ROI-GRID armelkovilet .

uq'Baeuo)\o,vLEc WV RwMTw'V i - p—
eninedo yvwoewv Kol 6eELoTNTWV O s = >
nwAnong C,IE OUVOUOOMO LIE TLC §
BaBuoAoyiec otnv & *[n 2 s
KaBodnynoudTnTa yLa kdbe mwAnty o

KOlL CUVOALKQ yLloL TV opada . 2
KA©OOAHTHIIMOTHTA/COACHABILITY

N
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210010 EMAapHOVIG

Field Coachinc

Anpioupyia xaprtn 0€€1I0TATOV NWANONG
ava TuNHa / karaornpa

AMEIKONIZH ROI GRID TMHMATOZ

Ou kKALlpokeg BaBpoAoyiog eivol

'[pgllq: E rs B1 B2
XanAn ( 0-25) S w[= 5 z
uetpla ( 25-50) s
" e Cmwic >
v nAn( 50- 75) & *[n = s
N

KAOOAHTHZIMOTHTA/COACHABILITY

N
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210010 EPpapHoyneG

Field Coachinc

S ZUHPWVIa OTOUG ATOHIKOUG OTOXOUG avantuéng kai
\ EUOUYPAHUHHHIOT HE TOUG OTOXOUG TOU THIHATOG

Me BAon TIC ATOMIKEC BaABUOAOYIEC OTO
£PWTNUATOAOYIO OEEIOTATWY NWANONC
ol Managers svTonioav Ta onyeia
BeATIWONC Kal TIC NPOTEPAIOTNTEC
kaBodrnynong yia kabe NnwAnTn Kai
nposToipacav 1o ATopiko MAavo
Avantuéng .

i emyelonan Tou GROUPE Mw



210010 EPpapHoyneG

Field Coachinc

/
. ZUHPWVIa OTOUG ATOHIKOUG OTOXOUG avantuéng kai
\ _I EUOUYPAHUHHHIOT HE TOUG OTOXOUG TOU THIHATOG

To ONHEIO KAIVOTOMIAG AC KATA TNV
uAonoinon ATav OTI Ol ATOHIKOI
NoIOTIKOI OTOXOI avanTuéng Twv
NWANTWV o€ OEIOTNTEC NWANONG
ouvOUAOoTNKAV JE TOUC MOCOTIKOUG
OTOXOUC TOU THRHATOG Kal € Td
anoTeAEcpara Tou Mystery
shopping.

i emyelonan Tou GROUPE Mw



2T0010 EMApHOYNG
Field Coachinc

2€ QUTO TO 0TAdIo ol Managers
ekavav NpakTikn €§acknon oty EE=sT
napaTipnon TV NWANTOV KATA T Ssrsssses =
JIApKEIa ENAPNC PE NEAATEC Kal :
oTn peBodoloyia €noikOBOUNTIKNG
avaTpopodOTNONC PETA TNV
naparnpnon.

Hit €meipnon Tou GROUPE Mﬂ



210010 EQpapHoyneG

Field Coachinc

2xed1a0H0G Aioac pe motto ka1 TonoBETNON o€
KEVTPIKO ONHEIO TOU KATAOTAHATOG

LATHGR TS = X TO TEAOC TNG eknaideuonc ol
F'G'P Coachmg' fl Managers Siapdppwoay éva
motto wC KEVTPIKO PRVUHA
TOU NPOypPAPPaAToc , TO
aneikovioav o€ agioca

i myeipnon Tou GROUPE Mw



2Ta01a EQPAapuoync
Field Coachinc

H ouvoAikn atlevra Coaching Tou
KaTaoTnUaToc ava pnva padi pe
TNV agioa TonoBeTndnkav oTov
[Mivaka AvakoIvwoewv yid va

£VIOXUOOULIE KAl OMTIKA TO PNvVUud
Kal va TOVIOOUWE T ONUAavTikoTNTa
Kal TN OUANOYIKOTNTA TOU

NpoypaupaToc.

lic Emiyeipnon Tou GROUPE Mw



. T

H uAonoinon nepieAappave yia kabe Manager GUYKEKPIMEVO APIOHO
NApATNPNOEWV OTO TEPPAIV Advd NWANTRA avaloya Pe TNV KaTaTagn Tou oTo
ROI-GRID. O1 nwANTEC OTa TETpaywva A 6a €ixav NEPICCOTEPEC KAl MIO TAKTIKEC
napaTtnpPnoeIC , Ol NWANTEC OTA TETPAywva B AIYOTEPEC KAl CUCTNMATIKEC YIaTi o1 A
kal o1 B eival dekTikoi oTnv kabodrynon kal n npoodoc Touc Eival Apeca
napatnenoiun. O1 nwANTEC I £xouv XapnAo €ninedo JeEIOTATWY WOTE va HNOPEI N
kabodrynon ano povn TnE va napexel onuavTikn diagpopda oTnv anodocn Touc ,
OnoTE 01 OPACTEIC EEATOMIKEVOVTAL.

N
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Follow-up TnG UAONOINGNHG

H mapakoAouBnon tng vAomoinong ywotay TakTtikd oo tov AteuBuvtr Kataotipuatog, Ty
AtevBuvtpla Ekmaidevonc & Avamtuénce kot tov YrieuBuvo AvBpwritvou AuvVopLKOU Tou
KOTALOTAMATOC.

O AleuBuvtnc KataoTUatog ouvtovile oulntnon yia to Field Coaching otnv eBdopadiaiog
ouvavtnong pe tou¢ Managers tou.

O HR TOU KATOOTAUATOC TTAPAKOAOUBOOUCE TNV THPNON TOU TIPOYPAMUATOC Kol N AtevBuvtpla
Eknaidevong & Avamtuéng elxe atoplkég cuvavtnoelg coaching pe toug Managers yla thv
noLotnTa tng avatpododotnong kol ta onpela BeAtiwong touc.

N

i myeipnon Tou GROUPE MD



Follow-up 1nG UAomnoinong ﬁ

arriﬂ

ZUVOUAOHOG ATOHIK®WV OTOXWV avanTudng Twv
NWANTOV HE NOCOTIKOUG OTOXOUG TOU THI|HATOG
5 HIVEC HETA TNV EvapEn TOU NPOYPUHHATOG

J

1]z

uia emiyeipnon Tou GROUPE m




Follow-up THnG UAONOINGNHG B

To Field Coaching pnaivel oTnv arfévra Tov meetings THAHATOG.
ZulNTNON TOV ANOTEAECHATWYV TOU THRHATOG OE CUCXETION HE TO
Field Coaching kai e Toug dcikTeg TOU Mystery shopping yia
TNV NOIOTNTA EEUNNPETNONG KAl TRV EHUNEIPIA TOU NEAATN

J

EVTEUEEIG KAl NPOCWIKEG mmmi@qm ETAIPIKO NEPIOBIKO
mw m@&m@w yia ThV gpneipia avantugng m lm TOV M@mger
yid TV EUNEIpia kaBodnynong Kai Ta anoTeAEoHATC

pia emiyeipnon tou GROUPE Mw




AnotreAsopara Field Coaching

Enevouoape ouvoAika 2.500 wpec e napaTnpnoeIC
OTO TEPPAIV Kal coaching NwANTWV Kal OIEUBUVTWV.
Ta EVTUN®MOIAaKa anoTeEAECHATA LIETA Ano OUo
XpOvIa EpApuUoync Hac napakivnoav va eNEKTEIVOUUE
otadiaka To Field Coaching o€ 0Aa Ta kaTaoTnuaTa

A (¥ | g AN X 1% 2\
MLa emixeipnon tov GROUPE Q&&O




AnoteAéopata Selktwy Lkavomnoinong neAdtn : Kataotnuo OEZZAANONIKHZ

4,
o"*“ap(

& Y,
v v
= [MoAU KkavoTroinuévog = MdaAAov ikavoTtroinuévog = Qudétepoc¢ = MdaAlov ducapeoTnuévog = [MoAU ducapeaTi ‘dg‘m%y_’ﬂj
Euyéveia kal TpoBupia Tou mpoowmkoy 2013 I e—
i 2012 e ae— D
MoAU wavornotnuévot +8% 2011
AlaBecIpOTNTA TOU TIPOCWITIKOU 2013 T 8 |
2012 ) 7 3l
2011 IO 3]
Karaprion/yvon Tou TTIpoowITIKoU I 2013 2 S 3|
2012 40 3
) A o
MoAU wkavornownpevor +15% 2011 o5 o
IKavoeTNTAa TOU TIPOCWTTIKOU Va 2013 S T G
ivel/mporteivel AUOEIC 2012 =i
MoAU wkavorownpévor +13% 201 23
* Euvyéveia & mpoBupia + 8%
O1 “udaAAov ikavormoinuévol”’ Tov 2012 " ’ .
HETAQEPONKAvV o€ “mTOAD * Karaprtion/ yvoon mpoo®mkov + 15%
IKavotroinuévol” 1o 2013 . . ] .
* |kavornta va Sivel Avoeig +13
N
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AnoteAéopata SelkTwy Lkavomnoinong neAatn : Kataotnua AAPIZAL

L8
O4%
Q
R X%

‘:3 3 m
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Jla =

#[MoAU IKavoTTroinuévog = MdaAAov Ikavotroinuévog = Oudétepo¢ = MdaAAov duocapeoTnuévoc = [MoAU duocapeoTnuevog = Al

Euyévela kai poBupia Tou rpoowmkou 2013
2012

MoAV wavomownpévor +23% 2011
AlaBeoIuGTNTA TOU TIPOCWITIKOU 2013
2012

2011

Kardapmion/yvion Tou TIpoowTTiKoU 2013
, 2012

T2B 61a emineda 9911

IKavoeTNTa TOU TIPOCWTTIKOU Va 2013
Oivel/mrporteivel AUOEIC 2012

T2B amno 97% o 98% 2011

Hia emiyeipnon Tou GROUPE ﬂ&(lu)




AnoTteAeopaTta Field Coaching

NMPIN TO FIELD COACHING
A Tpiunvo 2013 Ocsooaldovikn |Aaploa
Mpoodoc Tlipou -2.47 -2.09
Mpoodoc MeAatwyv 4.21 4.98
Mpoodoc KaAablov -6.42 -6.74

9 MHNEZ META THN E®APMOI'H TOY FIELD COACHING

A Tpiunvo 2014 Ocooalovikn |Aapioa
Mpoodoc Tlipou 15.16 12.74
Mpoodoc MeAatwy _11.26 A7
MNp6o8og Kalabiou C 351 87>

Movo ota duo KaTaoTNUATA Pac nou £papuoloulE

TO Field Coaching onpeiwdnke avodog kaAabiou

N

MLa emixeipnon tov GROUPE Q&&D




Grganier 2016 CyHRMA

'ngRMA Annual Conference & Expo

nnnnnnnn g people and business

EuxapioTw!

=
Gold Sponsor e o I t e
Q

)
Silver Sponsors AdeltaSOfto Lmahﬁ's‘h/\f?mlr\lvﬁa Loglcom
Bronze Sponsors I@ Supporter @ Media Sponsor g

Manchester OEB H KAOHMEPINH

EAAHNIKH TPANEZA
HELLENIC BANK




